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For more information go to www.primerica.com
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Significant Investors in Primerica’s IPO:

• Private equity firm with offices in the United States, Europe, and Asia 
• Private equity investor since 1966 
• Approximately $25 billion in assets under management

“At Warburg Pincus, we look for companies that 
we believe deliver high value products to the 
consumer. We believe Primerica is uniquely 
positioned to be the top financial services 
distributor in North America.”

Michael E. Martin, Partner, Warburg Pincus & Co. and 
Managing Director, Warburg Pincus LLC.

• Founded by Ron Baron in 1982 
• Approximately $16 billion in assets under management
• Ron Baron is listed on the Forbes 400 (The 400 Richest Americans) and has 

a net worth of $1.3 billion
“Baron Funds invests for the long term in what we 
believe are unique, well-financed businesses with 
open-ended growth opportunities and sustainable 
competitive advantages. We are most interested in 
businesses like Primerica that provide products 
with broad appeal to an underserved market.

“We like to say, ‘Baron Funds invests in people not 
just buildings.’ Primerica is a good example of a 
company that meets our investment criteria.”

Ron Baron, Chairman and Chief Executive Officer, Chief Investment Officer, Baron Capital 
Management, Portfolio Manager of Baron Growth Fund, Baron Partners Fund and Baron 
Retirement Income Fund

Warburg Pincus LLC

Baron Capital Management
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Primerica has partnered with some of the largest and most 
respected companies in the financial services industry.

For more information go to www.primerica.com

Primerica Legal 
Protection Program

Life Insurance AnnuitiesDebt Solutions

Legal Protection
Long Term Care

Mutual Funds

Auto & Home Insurance
Referral Program

Quotes from such 

companies as:
Travelers

Safeco
Progressive

Primerica 

DebtWatchers™

Managed Accounts 401(k) Plans

Featured Articles



Strategic Partners



To watch these videos and for more information, go to www.primerica.com.
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The Motley Fool

Primerica (NYSE: PRI) spun off from Citi in April of 2010, and is the largest
financial services marketing organization in North America - with approximately
100,000 licensed representatives in the United States, Canada, Puerto Rico, and
Spain. Primerica's IPO has been argued as the best of 2010 (surging 33%), and
its stock has continued to grow, increasing 30% in the past year.

Primerica's goal is to educate middle income America on how to eliminate
debt, become properly protected, and reach the goal of financial independence.
The company offers a complementary Financial Needs Analysis, which shows a
client what they are doing well, and what to improve on in regards to
retirement, debt, savings, insurance, etc... Primerica's partners include Invesco,
Legg Mason, and Genworth, all of whom have designed products to help
Primerica's clients. Although Primerica has consistently posted good dividends,
last November the company increased them by 29%. Primerica has surpassed
earnings estimates in each of the last two quarters - by an average of 7.6%.

Primerica's Durable Competitive Advantage...
Primerica has a few competitive advantages over some of these other

companies. First of all, the company believes word of mouth referrals is the best
form of advertising. The company may not be as popular as Invesco or
Genworth, but they don't have the expenses related to typical marketing. The
next major advantage is Primerica's market which focuses on middle and upper
middle income America ($40,000 - $150,000/year). This means their market
includes 80% of Americans, as opposed to the 5% of wealthy American's other
companies focus on. Clients are able to invest in Primerica's mutual funds for as
little as $50/month. The company also has unbelievable leadership. With more
$100,000 earners than any company in America, 20% of its representatives have
been with the firm for at least twelve years. Lastly, because Primerica doesn't
charge for their services, the company is able to acquire business that other
companies may not.
http://beta.fool.com/tlwofford/2013/01/23/financial-firms-depend-each-other/22282/

Financial Firms Depend on Each Other
By Tyler Wofford - January 23, 2013
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The Motley Fool

As an investor, I generally pay a lot of attention to the different metrics of
a company, and then decide whether to invest or leave the company alone.
Often times investors fail to take leadership and business model into account,
and they miss out on enormous opportunities. There are a few companies
whose business model and leadership are their main reason for success.
eBay (NASDAQ: EBAY)   Google (NASDAQ: GOOG)    Amazon (NASDAQ: AMZN)

Primerica Financial Services (NYSE: PRI)
is the largest financial services marketing organization in North America.

Obviously they are doing something right as approximately 20% of its
representatives have worked with the firm for at least twelve years. Tim Tebow
often reminds us of the quote "Hard work beats talent when talent doesn't
work hard." When the company was founded in 1977, Primerica had to
overcome insurance companies filing complaints and taking up law suits against
them for simply replacing their whole life insurance products with Primerica's
term life insurance. To this day Primerica representatives claim to "Join a
crusade to right a wrong in the industry."

Primerica spun off from Citi group in April of 2010, and its shareholders
have been rewarded kindly. From the time of its Initial Public Offering (IPO) the
stock has increased nearly 63% and shows a P/E of 8.9 less than the industry
average. It has outperformed both the life insurance industry and S&P 500 in
2012 - not to mention having nearly doubled their returns YTD. Approximately
85% of Americans are classified as middle income, and that's where Primerica
focuses its efforts. Representatives for most firms are penalized for opening
investment accounts with less than $250,000 - Primerica makes money through
monthly investments (with no set minimum) of $50 or more.

http://beta.fool.com/tlwofford/2013/03/04/metrics-or-business-model-which-prettier/25508/

How Tebow's College Career Resembles These 4 Companies
By Tyler Wofford - March 4, 2013
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The ABC’s of MAKING MONEY
The ABCs 15 Power Points of an Ideal Business
1. Sell to the masses.
2. Fulfill a fundamental need for many people.
3. Be low risk.
4. Provide the opportunity for ongoing passive income.
5. Require a low staff component.
6. Have a stable, growing, long-term demand.
7. Have low overhead costs.
8. Have low start-up costs.
9. Have a unique quality, making it difficult for competitors to copy.
10.Have positive cash-flow and low inventory costs.
11.Have high profit margins and rates of return.
12.Have minimal government regulation.
13.Be portable.
14.Be fun, challenging and satisfying for the business owner.
15.Provide an opportunity to uncover other money making MSIs.

“After reviewing and analyzing thousands of business opportunities around the world
one company that meets all 15 of our criteria is Primerica. Primerica has a 33 year proven
track record in the financial services industry. Currently this debt free company is ranked #1 in
Term life premiums, with over 4.3 million lives insured, and they have over 2 million
investment clients, with $31 billion in assets under management. In 2010 they listed on the
NYSE and was named one of the most successful IPOs of the year, with its share price
increasing 65% in 12 months.

Top private equity firm Warburg Pincus invested $10 million researching their business
model and said “We believe Primerica is uniquely positioned to be the top financial services
distributor in North America.” They then invested $230 million in their stock. Primerica has
over 100,000 representatives across America and Canada and is currently expanding. From the
beginning, the company’s philosophy has been to educate their clients to buy more affordable
Term life insurance – as recommended earlier in this book – and then to invest the money
saved. Their mission, much like ours, is to help families become debt free and financially
independent.

We first noticed Primerica because their mission and core business values closely
mirrored ours in terms of “Economizing, and then investing the savings.” They also score
points when it comes to setting up an ideal business. For 33 years they’ve been a leader in
providing business opportunities to motivated people, with low start-up costs ($99) low
overhead expenses and stable, long-term high growth potential. Apparently it’s not
uncommon for part timers to earn an extra $1,000 or more per month and over 14% of all full
timers make over $100k per year.”
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BEST’S REVIEW
Best’s Review Names Primerica 

Among It’s Top 10 Innovators

Expert Review
“The Primerica TermNow is what 
innovation is supposed to look like. 
Primerica did not change the nature 
of underwriting, but the company—
using existing technology—did change 
the process of underwriting and that 
qualifies as innovation. The inherent 
beauty of the Primerica TermNow
innovation is not that they did what 
other companies could not do, but 
that they did what other companies 
could have, but did not do. By doing 
so, Primerica created efficiencies, 
improved service, reduced costs and 
enhanced value for virtually every 
stakeholder— inside and outside—of 
the company.”
Reviewer
Bob MacDonald
a principal at CTW Consulting









For more information go to www.FindTheBest.com



“Cash value life insurance is one of the worst financial products available.”
DaveRamsey.com, “The Truth About Life Insurance,” October 25, 2010

“I strongly believe that term is the best insurance for the vast majority of people, 
and it literally costs a fraction of other forms of life insurance.”

The Road to Wealth: A Comprehensive Guide to Your Money, Suze Orman

“For most families, term life insurance is the simplest and cheapest way to go…”
InsuranceNewsnet.com, “All Life Insurance Is Not The Same,” December 3, 2010

“Term insurance is popular because almost everyone can afford plenty of it.”
Kiplinger.com, “How Much Life Insurance Do You Need?,” August 15, 2010

“For most people, term life still offers the best combination of coverage and cost.”
WSJ.com, “Honestly, What’s the Best Policy,” May 28, 2011

“Term insurance is pure protection, like fire insurance or auto insurance. 
Its sole function is to support your family if you die. You can buy large amounts  of coverage 

for most amounts of money — and big policies are what your spouse and children need.”
Making the Most of Your Money Now, Jane Bryant Quinn

“The right type of life insurance can be summed up in a single word: term.”
SmartMoney.com, April 5,2012

Dave Ramsey
• Financial Advisor
• Author
• Radio Host
•TV Personality
• Motivational Speaker

•Time Magazine ‘08 & ’09 
World’s Most Influential People

•Written 6 consecutive 
New York Times bestsellers.

Suze Orman

Cash Value life insurance is one of the 
worst financial products available.

“
”

You should only look for one type of 
coverage; term life. 
There is another kind, called ‘cash value’ 
which is a colossal waste of money.

“

”

What the Experts Say
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Many Americans Don't Expect To Ever Retire
Rodney Brooks, USA TODAY         
2:09 a.m. EDT October 24, 2013

In a sign of just how bleak retirement prospects have gotten, more than a third of 
Americans say they will have to work until they literally can't anymore.
A new Wells Fargo study found that 37% of people don't ever expect to retire, but instead 
will have to "work until I'm too sick or die." Survey respondents say paying the monthly 
bills is their highest priority, and saving for retirement is a distant second.
"There were a couple of points I found shocking or troubling," says Laurie Nordquist, head 
of Wells Fargo Institutional Retirement and Trust. "One is the increase in the number of 
people who say paying bills was their top day-to-day concern."
NEW: USA TODAY Retirement Section
That's especially concerning, because the economy has improved in the last few years. 
"The middle class is not feeling it when it comes to their own situations," she says.
The annual Wells Fargo Middle Class Retirement study, a telephone survey conducted by 
Harris Interactive of 1,000 middle-class Americans between the ages of 25 and 75, was 
released Wednesday. Highlights:
• 59% say their top day-to-day concern is paying the bills
• 42% say both saving and paying the bills is not possible
• 48% are not confident they will be able to save enough for a comfortable retirement
• 34% say they will have to work until they are at least 80 because they have not saved 
enough.
"Americans are great bill-payers, but they are horrible savers," says Michael Chadwick, CEO 
of Chadwick Financial Advisors in Unionville, Conn. "People have to start saving, even when 
things are difficult. There is never an easy time."
RETIREMENT LIVING: What to do if you haven't saved enough for retirement?
On the upside, half the survey respondents said they are confident that they will have 
enough for retirement. "The good news we saw was the difference that having a (financial) 
plan makes," Nordquist says. "If they had a plan, they saved three times more than those 
without a plan."
She says it's a misconception that financial plans are only for the wealthy: 45% of those 
who did not have a plan said it was because they have so few assets. "Everyone needs a 
plan, regardless of income level," she says.
Chadwick says most people who visit him to begin retirement plans are already in their 
50s, and he tells them it's never too late.
"If you don't have assets and you have difficulty meeting you monthly bills, it makes it 
difficult to sit down and plan to save," says Ken Moraif, senior adviser at Money Matters in 
Plano, Texas. "The fact that you have difficulties and challenges is an even bigger reason 
why you should have a plan. Until you do that, you will never get out of the circumstances 
that you are in."

http://www.usatoday.com/topic/c29a7dd4-db9d-4a3a-bedd-e746edaf542a/
http://www.usatoday.com/story/money/personalfinance/2013/07/01/retirement-savings-shortfall-crisis-catch-u0p/2464119/

